





20

DARE TO DREAM AND WORK TO WIN

busy with other priorities in their lives. They often com-
pare themselves to someone who has been signed up for
about the same amount of time but who has many more
hours to devote to their business each week. This com-
parison is unfair, and it will only make the rep working
the business on a part-time basis feel like a failure even
though he or she may be doing a very good job. It is much
more realistic to evaluate the growth rate of a business
by the number of hours logged. This sets a rep free from
the curse of false comparison.

"Success is not about
being a race horse.

It is about being a

pack horse.”

On the other hand, there are people in network mar-
keting who live with wild expectations. They thought all
they had to do to become wealthy was to sign a form,
work a little, and then wait. These are the individuals
who would be most helped by forgetting when they signed
up to affiliate with a company. These reps would better
serve themselves by asking only one question: “How many
hours of flight time have I logged in my business?” Many
of them would be shocked to discover that they have only
logged a few hours of flight over an extended period of
time! And yet they wonder why their business “is not
taking off.” If you are not logging steadily increasing
amounts of flight time, then there is no point in acting



SEEING THROUGH THE FOG

dismayed when your business is not reaching a point of
liftoff. One will not happen without the other.

A Checklist for Reality

These three principles of network marketing (consistent
effort, duplication, and give it enough time) allow you to
ask questions that provide a checklist for reality. Are
you giving consistent effort to your business? Or is your
effort sporadic and catch-as-catch-can? Are you seeing
duplication in your business? Do you know what “dupli-
cation” is in network marketing? Do you see why it is of
paramount importance? Do you know how to create and
sustain duplication? And finally, do you have realistic
financial expectations? Have you logged many hours of
flight time? How many? What is keeping you from log-
ging more hours? Is it time, skill, fear, stalling, or some-
thing else? If you think this opportunity is real, what is
keeping you from taking advantage of it to the best of
your ability?

While waiting for the fog to lift so that you can “see”
what you are doing in your business, there are some other
things you can concentrate on. They are guaranteed to
keep you on course even if you feel like you are flying
blind. The first of these is to recognize that success is no
accident.
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